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Don’t Forget to Book Your Free Strategy Call 

To get you started on your path to a profitable webstore, 

I am giving you a 15-minute no-obligation strategy call. 

This call is about you and your business. 

 

Simply visit 

TheProfitableWebStore.com 
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Foreword 
By Mike Capuzzi 

In my office I have a small picture frame on my desk with 

a saying that sums up the book you are now reading. It’s 

a Japanese proverb that says, “Better than a thousand 

days of diligent study is one day with a great teacher.” 

I am going to customize my own version of this and say, 

“Better than a thousand days of diligent study is one 

hour with a great teacher.” 

Because for the next hour or so, you will be in the 

presence of a great teacher, or at least a great teacher’s 

book.  

The most successful business owners and entrepreneurs 

know that one of the fundamental keys to real success is 

the ability to find, learn from and leverage smart experts 

(and their wisdom) who have successfully achieved what 

it is you are seeking.  

Greg Jameson is the real deal. The wrinkles and deep 

lines in his Colorado-sunned face convey his age and the 

experiential wisdom that comes from years of mastering 

his craft. 

What is that craft you may ask? 
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Greg is a sought-after, valued expert at helping people 

turn their wisdom and experience into money—and best 

of all— he shows you how you can do this from 

ANYWHERE IN THE WORLD!  

For the past 20 years, Greg has dedicated himself to 

being a digital commerce expert, and over these 

decades, he has helped thousands of people discover the 

profitable world of creating an online business that can 

be run from any location you choose (in Greg’s case he 

chose the majestic backdrop of the Rocky Mountains in 

beautiful Colorado).  

You are lucky because for the next 60 minutes or so that 

it takes you to read Monetize Your Expertise, you’re 

going to have Greg by your side guiding you forward. He 

is going to share some of his best tips, tricks and 

resources to help you get started building your 

“anywhere business.” 

What I love most is you don’t have to wade through a 

bloated 200+ page book. Greg has condensed some his 

most powerful content into this short book, which 

means you can read it from cover to cover quickly and 

get started on your own business right away. 

Interestingly, Greg asked me to write this Foreword 

because he read my most recent bestselling book, The 
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100-Page Book (100PageBook.com), and it motivated 

him to author this book.  

I share this not to brag but to illustrate a real-world 

example of the Japanese proverb I shared earlier.  

The reality is Greg is an experienced, best seller author, 

so one could easily assume he knew everything there is 

about writing a business book, but Greg practices what 

he teaches. He is always looking to up his game, and I 

consider it an honor that I was able inspire him, which is 

ultimately going to help you. 

Even cooler is the fact that he took what I shared in my 

book and created this short, helpful book in about two 

weeks.  

This is an impressive lesson in fast and focused 

implementation—I truly hope Monetize Your Expertise 

does the same thing for you. I hope it inspires and 

motivates you to read it from cover to cover and then 

act on what you learned.  

If you are seeking to leverage your experience and 

wisdom and turn them into a profitable venture where 

you help others and get paid handsomely for doing so, 

you are in the right place.  
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Enjoy the journey! 

Mike Capuzzi 

Bestselling author, publisher and marketing strategist 

MikeCapuzzi.com 

 

Author’s note: Mike mentioned that I wrote this book in 

about two weeks. While technically accurate, the truth is 

that no one writes a book in that short of time period. 

This reminds me of the story of Picasso: 

A woman approached Picasso has he was sketching at a 

park. As she walks by, she recognizes him, and begs for 

her portrait. Somehow, he agrees. A few minutes later, 

he hands her the sketch. She is elated, excited about 

how wonderfully it captures the very essence of her 

character, what beautiful work it is, and asks how much 

she owes him. “5000 francs, madam,” says Picasso. The 

woman is incredulous, outraged, and asks how that’s 

even possible given it only took him less than 5 minutes. 

Picasso looks up and, without missing a beat, says: “No, 

madam, it took me my whole life.” 

This is my experience, as Mike states, from 20 plus years 

of experience. I look forward to sharing this information 

with you.  
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Who Should Read This Book? 
As I am writing this, the world is going through what 

many are referring to the “new normal” – challenging 

times brought about by the coronavirus pandemic. Many 

businesses have been forced to shut down, lay off 

employees, and pivot overnight just to remain viable. 

The economic impact of this situation has been devasting 

for many businesses who were caught off-guard and the 

world’s economy has been altered forever.  

But the truth is, this “new normal” is a lifestyle many of 

us had already embraced. Some refer to it as being a 

digital nomad or the laptop lifestyle – working from 

remote locations whenever and wherever you want. 

From solopreneurs to large corporations, we are seeing 

an influx of people who are working remotely, taking 

advantage of digital technologies to make a living. 

This is something I have been encouraging my clients to 

incorporate into their businesses for decades. For over 

20 years, I have worked out of my home while making a 

comfortable income. I live in a gorgeous 4,000 square 

foot log home that I designed and built myself on 

acreage in Colorado. So, this is something that I don’t 

just preach, but I live and breathe it every day. You can 

work from home and make a great living. In this short 

book, I am going to show you how.  
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This is true whether you work for yourself and are 

looking for ways to sell your products and services 

online, or you have been furloughed by your employer 

and are looking for additional streams of income to 

supplement your corporate job as you are being forced 

to stay home. 

The key to making money online while working from 

home is to never put all your eggs in one basket. In fact, 

this may be the key to any successful long-term business. 

As we’ve seen, the world around us can change quickly, 

so we want to have multiple streams of income, from 

multiple clients, so we can adapt as needed. This does 

NOT mean that you shouldn’t have a laser-like focus to 

your business. In fact, quite the opposite. Most 

successful entrepreneurs are very good at saying “no” 

and concentrating all their energy towards a specific 

objective and message they are putting out into the 

world. So, when I talk about multiple streams of income, 

I am not referring to selling used cars on the weekend 

while delivering pizza during the week. You MUST have a 

clear message directed at a clear target audience to be 

successful. But you can, and should, have multiple ways 

of delivering that message. 

Here are just a few of the ways that I generate income 

while working from home: 
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• Website Design 

• Value-Added hosting & support 

• Google Adsense 

• Facebook Ads 

• Retargeting Ads 

• Email Marketing 

• Video production and placement 

• Review Marketing 

• Blogger 

• Podcaster 

• Text Message marketing 

• Affiliate Marketing: both ways 

• Brand advocate / Product reviews 

• Author / Book Sales 

• Membership sites 

• Online product sales 

• Consulting 

• Teaching online 

I happen to be in the internet marketing space (which is 

highly competitive), but you could do this with any niche, 

using these same techniques. Most of these techniques 

will work even better for you if you are in a less 

competitive industry. For example, you might be a chef, 

a yoga instructor, a handyman, or a dog trainer. It 

doesn’t matter as all of these (except maybe website 
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design and hosting) are things you can do to generate 

income while working remotely.  

What is an area of your life or business where others 

view you as someone who knows what they’re talking 

about? This is your sweet spot – your area of expertise, 

where you have superpowers that you can share with 

the world. You may not know how to monetize that yet, 

but I’m going to show you how. 

Let me start by giving you an example. I have a doctor 

friend who was visiting my home one day, and we were 

talking about his practice. He was helping his patients by 

recommending certain supplements to them. I 

recommended that he actually start selling the 

supplements that he found were working for his patients 

and open up an online store. Today he generates more 

revenue from his online store than he does from his 

practice! 

As long as you have a message to share with the world 

and are looking for ways to build new revenue streams 

that you can sell online, this book is for you. 
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My Promise to You 
There are lots of “website experts” who will show you 

how to build a website. And there are many “social 

media experts” that will show you how to drive traffic 

and market yourself. There are people who will teach 

you how to build complex funnels and convert traffic 

into sales. I am not going to tell you not to listen to them 

or why you should listen to me instead of them – in fact, 

I recommend that you learn from everyone you can. I do, 

and so should you. 

But this book isn’t going to require that you spend 20 

years learning all this stuff from numerous sources and 

hundreds of clients like I did. I am going to give you the 

basics of what it takes to create a profitable website in a 

few bite-sized chunks that will get you started. Then, if 

you decide to learn more, I am going to give you the 

opportunity to get your own webstore up and running, 

that you design, within a matter of weeks. 

If you are still with me, I promise not to waste the next 

hour or so of your life. Quite the contrary, I truly hope 

this short book gives you the inspiration you need to 

start your own profitable webstore.  My goal for you is to 

make the “new normal” be an opportunity for you rather 

than a crisis. And I promise to do this in as simple of way 

as possible. 
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Introduction 
The fact is, people still need things.  In fact, as many 

people are isolated, they may need your products and 

services now more than ever. As people have been 

forced into social distancing, more and more consumers 

have turned to the internet to buy things online. This is a 

huge opportunity for all small businesses to pivot and 

take advantage of this new paradigm. 

When the dust settles on coronavirus, there will be 

businesses that go under and others that rise to a whole 

new level of success. It is times like this that cause many 

new businesses to emerge, or existing businesses to 

innovate and become market leaders. Did you know that 

more than 50% of the 2009 list of Fortune 500 

companies were launched during a recession or bear 

market!? The “new normal” may be just the thing to take 

your idea to a whole new level of success. 

And with today’s tools and technologies, you can do this 

from the comfort of your own home.  You can do it while 

social distancing. It doesn’t require that you get on an 

airplane and meet people at trade shows, conferences, 

or even have customers walk into your store. Everything 

can be done online, and anyone with a message they 

want to share with the world can participate in this 

opportunity! 
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I have spent the past two decades working from home 

myself and have helped hundreds of clients with their 

own webstores. Some have been wildly successful and 

profitable, while others have failed. I’ve learned the 

difference between what it takes to build a profitable 

source of income versus what has caused others to give 

up on their dream. And, while we will talk about some 

specific strategies in this book, the key difference usually 

boils down to just two things: 

1. A strong message with an overwhelming desire 

and passion to share that message with the 

world. 

2. Multiple streams of income resulting from that 

message. 

The tactics and technology you use is not the deciding 

factor (although some are better than others). The key is 

to narrow your focus and implement a strategy for 

sharing your message. Strategy describes the destination 

and how you are going to get there, while tactics 

describe the specific actions you are going to take along 

the way. I teach a comprehensive online course where 

we discuss the tactics if you are interested in the 

specifics of how to accomplish this for your business and 

your lifestyle. 
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Tactics change over time, while strategies remain more 

constant. While specific tactics may not be the deciding 

factor in whether or not your webstore is profitable, they 

can make a difference. For example, video conferencing 

may be a strategy you use to share your store with the 

world, while Zoom is the specific tactic you use to 

implement this strategy. Zoom is a good choice because 

it is the current leader in this technology and so your 

clients are likely to be familiar with it and the platform is 

stable. That doesn’t mean that you can’t use Skype, 

Google Hangouts, GoToMeeting or any other competing 

products. 

The same is true for what I teach in this book. I talk 

about WordPress, WooCommerce, and various internet 

marketing techniques that I and my customers have 

found to work well for building a profitable webstore. 

But like I said, tactics change, so don’t be afraid to use 

something else if it works better for you. 

  



Greg Jameson 

 
 

 
16 

 
 

  



Monetize Your Expertise 

 
 

 
17 

 
 

Chapter 1: How to Get Found Online 
 

What do people do when they are stuck at home? 

THEY BUY THINGS ONLINE. 

And they are buying more than ever before. According to 

a study released by Digital Commerce360, online sales 

are up 76% over where they were this time last year. In 

fact, online shopping has exceeded 2019’s holiday levels! 

The “regular” economy might be shaky but the “digital 

economy” has never been stronger. 

If you want to get customers online, there has never 

been a better time than now. My goal for you is to make 

the “new normal” be an opportunity for you rather than 

a crisis.  

But, in order to actually start making money online, your 

customers first have to know that you exist. In this 

section we will cover three main topics: 

• Getting Noticed 

• Getting Clicked On, and 

• Getting Repeat Visitors. 
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Getting Noticed 
The first thing required in online marketing is that you 

are able to be found. And not just for your company 

name, but for the keyword phrases someone would 

likely search for. 

Less than 25% of ALL websites will ever be visited by 

ANYONE! 

If you aren’t able to be found, your site will simply never 

generate any sales. You must be visible! 

Your Ideal Customer Avatar 

This all starts with defining exactly who it is that you are 

trying to reach. 

The more you know about who you are trying to sell to, 

the easier it will be to target your message to that group 

of people. All of your marketing should be as if you are 

talking directly to that one person (even though 

thousands will hopefully see and hear your message). 

You may have noticed for example that I have been 

talking directly to you throughout this book. As someone 

who is interested in making money through your 

website, you are my ideal customer. If you are not 

interested in making money online, you would have 

stopped reading this book a long time ago. 
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So, let’s start by defining exactly who it is that you are 

wanting to sell your products and services to. Here is a 

worksheet that you can use as an example.  
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SEO 

Search Engine Optimization (SEO) is the art and science 

of getting your website to appear on the first page of 

Google and other search engines for a specific search 

term, otherwise known as a keyword phrase. SEO 

typically consists of 2 parts: on-site factors and offsite 

factors. 

On-site Factors 

Most SEO experts concentrate on on-site factors, in large 

part because they are easier to control. On-site factors 

include things like title tags, headings, page names, 

keywords included in your copy, image alt tags, and 

internal links. With a WordPress website, you can use 

the Yoast plugin to help you optimize each page that you 

are trying to rank for. 

I also suggest using a tool called UberSuggest.com to 

help you determine the best keyword phrases to use. 

While your goal is to get a “green light” from Yoast for 

the pages you want to rank, it is not necessary to do this 

for every page on your site, just the most important one. 

Also realize that just because Yoast says your page is 

optimized, this does not mean that your page will rank 

for that keyword. On-site SEO can be difficult and does 

not ensure that you will end up ranking. This is due to 
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several reasons including competition and constant 

changes in the Google algorithm.  

Yoast Plugin (Pro)  

• Yoast Local Extension  

• Yoast WooCommerce Extension  

• Yoast Video Extension 

Off-site Factors 

Off-site factors are actually more important than on-site 

factors. But, of course, you have less control over off-site 

factors. These are the links where other websites are 

voting for you by creating links to your website from 

theirs. SEO is basically a popularity contest, and this is 

how Google determines who is the most popular. The 

more votes (links) you get from other sites, the more 

important google thinks you are for a search term, and 

the higher you appear in the search results. 

The “votes” are also weighted. So, a link from a large, 

popular website like Facebook and YouTube are counted 

as having more influence than from small, less-popular 

sites. Unless that site is directly related to your niche. For 

example, if you have a photography site and Popular 

Photography magazine links to your site for a specific 

keyword, this can play a huge factor in ranking you for 

that keyword. 

https://webstoresltd.com/docs/resources/YOAST%20SEO%20Premium%2014.1.zip
https://webstoresltd.com/docs/resources/Yoast_%20Local%20SEO%20Premium%2013.1.zip
https://webstoresltd.com/docs/resources/Yoast_%20WooCommerce%20SEO%20Premium%2013.1.zip
https://webstoresltd.com/docs/resources/Yoast_%20Video%20SEO%20Premium%2013.1.zip
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Your goal is to get as many quality, relevant links as you 

can for each page on your website. Below I identify a 

way that I have found works consistently well – YouTube 

videos. 

Rank YouTube Videos 

Getting listed on page 1 of Google for specific keyword 

phrases can be difficult. But by using YouTube videos, 

you greatly improve your chances. 80% of all internet 

content consumed today is video. Yet only 9% of all 

businesses are using YouTube! 

This is a huge opportunity for ranking. You can rank 1 

short 2-minute (or less) video on YouTube, and since 

YouTube is owned by Google, you may even rank on 

page 1 of Google. 

Tube Rank4 

Other People’s Audiences 

Another great way to get backlinks to your website is 

through OPA, or Other People’s Audiences. Whether you 

are using affiliates or JV Partners, writing guest posts or 

articles for other websites, or being on someone else’s 

podcast, getting links to your website because someone 

else is promoting you is a powerful way to target visitors. 

 

https://tuberankjeet.com/


Monetize Your Expertise 

 
 

 
23 

 
 

COPE: Create Once, Publish Everywhere 

51% of all website traffic comes from organic search, 

leaving 10% from paid ads, 5% from social media, and 

34% from direct or other sources. But you can’t make 

the list if you don’t have content for Google to crawl. 

This means that most of the traffic to your website is 

free if you create enough quality content on a regular 

basis to start capitalizing on this. 

Fresh, shareable content is the lifeblood of your website. 

Don’t make the mistake of thinking that once your 

website has been launched that it is “done.” 

Think of it this way: If every time you visited Facebook 

and you were shown the exact same items in the news 

feed, from the same people, and it never changed 

whether you visited the site today, tomorrow, in a week, 

a month or a year, how often would you keep going back 

to Facebook? Probably not very often, as you would have 

already seen that information. the same is true for your 

website! 

Here’s the thing: not only do your visitors want to see 

fresh, shareable content, but this is a major factor in 

whether or not Google decides to list your website in its 

search results. If you want to be found, you have to keep 

creating new content. 
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Getting Clicked On 
Once you are showing up in the search results, the next 

task is to get someone to click on your website rather 

than someone else’s. 

This starts by having a verified GMB or Google My 

Business Listing, but it doesn’t stop there! Make your 

business the ONLY LOGICAL CHOICE! 

There are 3 important elements that cause someone to 

click on your website, including reviews, meta 

information (title and description), and offers. 

Reviews 

I’ve heard people say that you can’t take likes and hearts 

to the bank, and while that may be true, testimonials 

and reviews play a huge role in whether or not someone 

will click on your website. Customer reviews are the 

single most effective bit of marketing you can do for your 

company. 

If you were presented with these search results, which of 

these businesses would you be the most likely to click 

on?  
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The vast majority of people would choose #2, CertaPro, 

based on the number and quality of reviews. 

Over 85% of people trust an online review as much as a 

personal recommendation. But 77% of people think that 

reviews over 3 months old aren’t relevant. This means 

you need a constant and steady of supply of fresh 

reviews at all times!  During my online course, I show 

you how you can put your entire review system on 

autopilot, getting more 5-star reviews, eliminating 

negative reviews, and monitoring using the Formidable 

plugin mentioned earlier. This process is called review 
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gating, and I’ll walk you through step-by-step on how to 

set this up on your website. 

Rich Snippets 

The second thing that causes people to click on your 

website or not is the title and description that Google 

displays. The problem is, how do you control what 

Google shows in its search results? 

Most website owners, and even many website designers, 

are unaware of something called “Rich Snippets.” Rich 

Snippets is the term used to describe structured data 

markup that site operators can add to their existing 

HTML, which in turn allow search engines to better 

understand what information is contained on each web 

page. When present, Google uses this information to 

produce better search results. 
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You can see that the listing with the rich snippet really 

stands out and is the most likely to get clicked on. Notice 

that the Rich Snippet information contains the specific 

title and description controlled by the website, as well as 

additional information such as images and reviews. 

Lead Magnets 

Free offers used in exchange for obtaining a visitor’s 

email address are not only how you grow your email list; 

they are one of the primary reasons someone may 

decide to click on your website. This is especially true if 

you are running any sort of an ad. Visitors will seldom 

click on an ad and make a purchase the first time they 
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visit a website, but are happy to click on an ad (or 

organic listing), if they see that they can get something 

for free. 

In order for a lead magnet to be effective however, it 

must be an “irresistible offer,” something so compelling 

that they will not only gladly give you their email 

address, but will want to share it with their friends. 

Simply having a “sign up for our newsletter” is no longer 

enough as everyone already gets plenty of emails. I 

actually offer a complete online course just on how to 

create effective lead magnets. 

Getting Repeat Visitors 
Okay, so now people have found your site and they even 

clicked on it. Did you know that 98% of visitors leave a 

website without even taking a desired action? They visit, 

they leave, and most of them will never return again. 

As a website owner it is your responsibility to make sure 

that you have a visitor’s contact information before they 

leave your website so you can continue to market to 

them! 

There are several ways you can ensure that visitors keep 

coming back to your site over and over again so that they 

will eventually buy something from you. Of course, the 
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most obvious is to deliver great content so they will want 

to return, but here are a few other thoughts… 

Email Newsletters  

With your Lead magnets, you’ve been able to grow your 

list of people who have been to your website. Now you 

can send them emails to get them to return and visit 

your site again. In my online course, you will learn how 

you can set it up so that every time you create a new 

blog post, an automated newsletter will be created and 

sent to your list, without you having to format the article 

to do anything. 

Better yet, the newsletter will display who opened the 

email and whether or not they clicked on it. You get 

complete reports right from within your WordPress 

dashboard.  

Retargeting Ads  

You’ve seen those pesky little ads where once you’ve 

visited a website, the ads seem to follow you all over the 

internet as you go from one site to another. These are 

called retargeting ads. 

Essentially, when you visit a website, even if you haven’t 

provided your contact information, your browser has 

been “cookied.” Now a company can continue to market 
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to you, reminding you to return to their website and take 

an action. 

Remember, it often takes 7 “touches” before a visitor 

becomes a customer. The platform I use is called AdRoll. 

AdRoll works with advertising partners like Facebook 

Exchange, Google, Yahoo, and Microsoft, allowing you to 

reach 98% of sites on the Internet. The guys at AdRoll are 

really good at advance targeting techniques, like 

customer segmentation, geo targeting, and more. Using 

their platform, you can target or exclude site visitors 

based on their actions, create groups of users based on 

purchase intent (like adding a product to a shopping 

cart), and set up advanced conversion tracking rules. This 

a cost-effective way for you to get visitors coming back 

to your website.  

Loyalty Reward Programs  

Another great way to get customers to return to your 

site on a regular basis is to offer some type of loyalty 

reward program, similar to a frequent flier program. 

Visitors can get points for all sorts of actions including 

site visits, sharing posts, liking a social media post, and of 

course making a purchase. Points can then be redeemed 

for rewards.  
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Social Boost 

Social Boost enables you to run awesome social media 

based viral offers, giveaways, lotteries, raffles, contests, 

referral marketing & sweepstakes on your website, 

Facebook, mobile, etc. the idea is to make your contest 

go viral by getting people to share it with others. When 

they do, they receive additional “entries” into your 

contest. This helps spread the word. 

SocialBoost  

 

Conclusion 

The important thing to recognize about internet 

marketing is that everything is an experiment. I’ve shown 

you some ways to help get your message spread to your 

ideal customers, but this is an ongoing process that you 

will need to master in order to truly create a profitable 

webstore. 

Speaking of webstores, in the next section we dig into 

selling online. You are going to discover a number of 

revenue streams that help you monetize your expertise, 

many of which you probably haven’t thought of. 

 

https://clients.appsmav.com/aff.php?aff=1546
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Chapter 2: How to Sell Online 
 

In order to sell online, you will need an ecommerce 

program, also known as a shopping cart. Depending 

upon your needs, this software should be flexible and 

extensible, meaning that you can sell all sorts of products 

and services with a single application. While some are 

easy to implement, they won’t necessarily work well in 

the long run as you start to create different income 

streams. My recommendation: use WooCommerce, a 

plugin that sits on top of a WordPress website.  

When ecommerce plugins started to become a viable 

option for online stores, there were lots and lots of 

different plugins to add a shopping cart to your website. 

While many of these are still around, once WordPress 

purchased WooCommerce, it became the de facto 

standard. In fact, according to BuiltWith.com, 

WooCommerce has a 28.9% market share of ALL 

ecommerce platforms, overshadowing Shopify (19.7%) 

and Magento (3.3%). 

Like I said, WooCommerce can be extended so that you 

can sell anything, and it will become the center of how 

you make money online. In the section on WordPress I 

give you a number of ideas for making money with your 
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website including registration forms, coaching 

appointments, events, memberships, courses, and 

business directories. While none of these requires 

WooCommerce they can all be integrated with 

WooCommerce, making it the primary way you will do 

business online, regardless of whether you are selling 

products or services.  WooCommerce can be used for 

selling retail, wholesale, memberships, events, services, 

coaching and consulting, digital downloads, online 

courses, affiliate products, gift cards, and creating multi-

vendor marketplaces. It can even be set up as a POS 

(Point of Sale) system for brick and mortar shops. 

Selling Retail with WooCommerce 
This is what most people think of when setting up a 

shopping cart software on their website, and 

WooCommerce excels at selling retail.  

Product Categories 

You can create an unlimited number of categories to 

make it easy for your customers to find the products 

they are looking for. They can also search for a product, 

but usually they will be browsing your webstore and you 

want them to see all the products you offer. Of course, if 

you only have one or two products, categories are not 
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required. In that case, you can just display the products 

you have available, such as a book you have authored. 

Simple and Variable Products 

Products can be either simple products, such as a book, 

or variable products, such as t-shirts that are available in 

multiple sizes and colors. I have used all of the popular 

ecommerce platforms, and WooCommerce is by far the 

easiest when it comes to setting up variable products. 

There is even a great add-on plugin called “Bulk 

Extensions” that will show you all your variations in a 

table, making it easy for your customers to order 

multiple items at once. 

 

 

https://barn2.co.uk/ref/127/
https://barn2.co.uk/ref/127/
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Virtual / Downloadable Products 

Besides physical products, you can also offer virtual 

downloadable products. This might include anything 

from an ebook to zip files containing videos, diagrams, 

audio recordings, etc. If you are a coach, you can even 

sell your time. 

Importing Products with a CSV File 

If you have a large inventory of products, you can upload 

your entire catalog using a commas separate values 

(CSV) file. This can save countless hours versus manually 

entering each product. A sample csv file to get you 

started can be downloaded here. 

External / Affiliate Products 

It is not necessary to even have your own products to 

use WooCommerce, as there is an option for external / 

affiliate products. In other words, you can create a 

complete online store selling other people’s products 

through an affiliate link. 

Facebook Shop 

Besides having your online store on your own website, 

wouldn’t it be ideal if you could make your store 

available on your Facebook page? It tuns out, you can! 

https://docs.woocommerce.com/wp-content/uploads/2017/09/woocommerce-sample-products.csv
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All you need is a plugin called “Facebook for 

WooCommerce.” 

 

Related Products 

One of the nice features about having an ecommerce 

website is the ability to offer suggestions to your 

customers based on the product they are currently 

viewing. With WooCommerce, this is automatic based on 

category, but you can also specify the related products 

that you want to show. So, for example, if someone is 

buying dog shampoo, you can let them know that you 

also have a brush and towel available as well. 
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Subscriptions 

Subscriptions are a great way to get recurring revenue. 

This requires an extension plugin for WooCommerce 

called “WooCommerce Subscriptions.” Whether you are 

selling supplements, food, magazines, coaching calls – it 

doesn’t matter – subscriptions are an ideal way to bring 

in revenue every month. 

Invoicing 

One of the features that you may want to add to your 

WooCommerce store is the ability to dynamically 

generate a PDF invoice and/or packing slip for your 

orders. This can be done using the Booster+ plugin. In 

addition to creating PDF invoices, Booster+ has a ton of 

other features that are really useful additions for your 

webstore including the ability to “name your price.” This 

feature is ideal for asking for donations or for allowing 

customers to pay their bill online. 

Gift Cards 

Regardless of what you sell, gift cards are a great way to 

let customers pay for goods and services as a gift for 

https://woocommerce.com/product-category/woocommerce-extensions/woocommerce-subscriptions/?aff=9195
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someone else. This might be physical goods, or it could 

be for services such as a spa treatment. When selling gift 

cards, you want the ability to let people use partial 

balances, which is accomplished by using the plugin 

called PW Gift Cards.  

Here is what it looks like when someone is purchasing a 

gift card.

 

https://www.pimwick.com/gift-cards/
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And the recipient then gets an email (which can be 

customized) that looks similar to this. 

 

Abandoned Cart 

One of the biggest problems that webstore owners have 

is people putting things in their shopping cart and never 

completing the checkout process. The “abandon” their 

cart. Sometimes this is caused by too high of shipping 

costs; other times they just get distracted and never 
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complete their order. Using a plugin called “Abandoned 

Cart” some of these orders can be saved as the program 

saves a copy of their cart status and then sends a 

reminder email to the customer. 

Phone or Show Orders 

Have you ever been at a trade show and wanted to let 

people place orders right at your booth using an iPad? Or 

perhaps you have people calling you on the phone and 

want to place an order instead of using the website to 

checkout. Don’t lose those orders! Using the plugin 

called “Phone Orders” you can create orders directly 

from the dashboard of your website. 

https://www.tychesoftwares.com/store/premium-plugins/woocommerce-abandoned-cart-pro/?ref=128
https://www.tychesoftwares.com/store/premium-plugins/woocommerce-abandoned-cart-pro/?ref=128
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Affiliate Sales 

As I describe in my other books, Amazon’s Dirty Little 

Secrets, and the Influencer Effect, affiliate sales are one 

of the best ways to grow your business by paying 

customers and brand advocates a commission for 

recommending and selling your products. There are a lot 

of choices when it comes to setting up an affiliate 

program that works with WooCommerce. I actually 

recommend two affiliate programs depending upon your 

needs. Both a self-hosted, which is better for your 

business than paying a monthly fee or a percentage of 

each affiliate transaction. Both work directly with 

WooCommerce, so they integrate with all the other 

methods we’ve discussed for charging for products and 

services on your website. 

AffiliateRoyale is perhaps the best affiliate referral 

software for WooCommerce and also works with various 

other shopping carts. A strong alternative that allows 

you to get started for free is simply called Affiliates by 

itthinx. If you are using the later, you will also want to 

use the extension “Affiliates WooCommerce Light” to tie 

your referrals into WooCommerce purchases (and 

therefore membership and course purchases as well). 

 

https://www.affiliateroyale.com/WebStoresLtd/royale
https://www.itthinx.com/?affiliates=548
https://www.itthinx.com/?affiliates=548
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What am I going to sell? 
We’ve already covered a lot of information on HOW to 

sell products and services, but what if you are still stuck 

on WHAT to sell. Here are some ideas to get you started. 

Promotional Merchandise 

There are tons of sites on the internet that allow you to 

create t-shirts, coffee mugs, pens, and other logo 

merchandise and get them printed in limited quantities, 

including one-ffs using print on demand technology. 

Some of these sites include the ability to create your 

own online store within their website, or you can just 

create a design, upload it, and order a single product.  

Get creative, don’t just use your logo, but incorporate 

funny sayings and memes. Anything goes when it comes 

to promotional merchandise and you not only want to 

make money selling these items, but you want people to 

use them and wear them so as to promote your brand. 
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Here are a few sites to consider: 

• CafePress 

• TeeSpring 

• CustomInk 

• Queensboro 

• Spreadshirt 

Here is an example of one of my custom stores 

(TeeSpring). 

https://teespring.com/stores/greg-jamesons-store 

https://teespring.com/stores/greg-jamesons-store
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Books 

Books are one of the best ways to be identified as an 

expert in your field. In fact, the word “author” comes 

from the root, “authority.” And today, books are easier 

than ever to create. There are several ways you can get a 

book with your name on it: 

• Sit down and write it (like I did this one). 

• Dictate it, then transcribe it using software like 

otter.ai, or hiring someone to transcribe it for 

you (you can find people who will do this on 

Fivrr.com). 

• Have someone interview you and then ghost-

write it for you. 

However you end up creating your book, you will 

eventually want to end up with a document that is 

formatted and ready for publication. This document can 

be saved as a PDF file which you can then sell as an 

ebook on your site, or you can upload it to Kindle Direct 

Publishing (Amazon) at: kdp.amazon.com. This will allow 

you to create a physical printed book that you can then 

sell on Amazon. Like promotional merchandise, the 

books are printed on-demand so you can order as few or 

as many as you want. 
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Coloring Books 

Adults as well as kids are into coloring books these days, 

and it is actually pretty simple to create one. You start 

with an image that you either took yourself or 

downloaded from a royalty free site like Pixabay.com or 

Pexels.com. You then upload the image to an online 

editing program such as LunaPic.com. Go to Effects -> 

Coloring Book and convert your image into a line 

drawing. You may want to try some of the other effects 

as well depending upon your original image. For 

example, one that I have found useful is Effects -> 

Abstract Outlines, then adjust the brightness and/or 

contrast. Save the updated image and insert them into a 

formatted book as described previously. 

 

3D Flipbooks 

3D Flipbooks are a fun way to make your PDF files look 

like a real book where you can flip the pages on the 

screen. All you need is a properly formatted PDF file and 

a plugin called 3D FlipBook by iberezansky. You can make 

this a paid product by using the membership or digital 

download ideas described previously. 

https://www12.lunapic.com/editor/
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Games & Puzzles 

Have you ever considered making your own game? It’s 

actually easier than you might imagine. Websites like 

TheGameCrafter.com provide you with all the 

components you need to build any type of game you can 

think of. These are useful for teaching or for 

entertainment. You can also build your own jigsaw 

puzzle using a site like CreateJigsawPuzzles.com. 

https://www.thegamecrafter.com/
https://www.createjigsawpuzzles.com/
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Here is a game I created for teaching the Influencer 

Effect. 

 

 

Apps 

It’s tough to make money on apps, both because there is 

so much competition and because many really good apps 

are free. But smart phone apps do make good lead 

magnets so you can collect people’s emails. And, they 

can be useful for engaging your customers. 

Creating a commercial quality app can be expensive as 

well. However, you can build your own app without any 

coding using an app builder like AppyPie.com. This will 

not be like creating a game, but it will provide your users 

file:///C:/Users/greg/Documents/CADvisor/ebook/appypie.com
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with access to your website including your blog and your 

webstore. 

Kits 

Still not sure what to sell? How about a kit? A kit is 

simply a collection of items that you put together, 

perhaps with some instructions that you create, to 

provide a product that is not otherwise available. For 

example, for one of my websites that caters to scouting 

units, I created a “Fake Campfire Kit” consisting of a 

Chauvet Bob Silk Flame, a small fog machine, some 

flickering rope lights, a piece of black landscape fabric, a 

digital download of crackling campfire sounds, and 

instructions on how to put it all together. Anyone could 

get these parts on their own, but the value was having 

everything in one place along with the instructions. 



Monetize Your Expertise 

 
 

 
51 

 
 

 

You could do this for almost anything. Visit the dollar 

store, get a roasting pan, a turkey baster, a 

thermometer, and add your own recipe. For just a few 

dollars you’ve created a turkey roasting kit that you 

could sell for $20 or more. Your creativity and 

imagination are the only limits when it comes to creating 

a kit. 
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Sourcing Physical Products 

Its easier than you might think to create your own 

products, private label them, and/or have the 

manufacturer drop ship their products to your customers 

with your return address. 

Option 1: Alibaba 

Alibaba.com is the largest ecommerce company in the 

world (bigger than Amazon and eBay combined). 

It's also the most comprehensive directory that connects 

suppliers (mostly from Asia) with buyers from all over 

the world.  

Alibaba literally has millions of products from hundreds 

of thousands of suppliers so there's not much you won’t 

find on the directory.  

When you find a product you want to sell from one of 

the suppliers on Alibaba, you’ll want to do your 

homework – fortunately the site makes it easy for you to 

check them out. Every product and every supplier has 

their own minimum order requirements, shipping 

methods, terms, etc. Adding your own logo to a product 

is often possible, so you can brand something as 

uniquely yours. 
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This is a great way to monetize your expertise. Let’s say 

for example that you have a yoga studio, and the primary 

thing you sell is yoga classes. Using Alibaba, you can 

source yoga pants, workout pads, and other items and 

add them to your online store. 

In fact, you could make your own package: the complete 

yoga package, which includes some items you select, 

plus a couple of private lessons. Now you have 

something no one else offers! 

Option 2: Drop Shipping with AliExpress 

Much like Alibaba, AliExpress can be used to order 

products from suppliers, but rather than holding 

inventory yourself, the supplier will ship the products 

directly to your customer. Obviously, this costs more per 

product, but the minimum is usually just one item. 

There’s no upfront cost or fee, so you can test out 

products without a significant financial commitment. 

Many sellers on AliExpress have existing product photos 

you can use on your store, and basic product 

descriptions are provided as well. 

Drop shipping using AliExpress is as simple as ordering 

the product on AliExpress after getting an order and 

inputting the customer’s address. 
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With an AliExpress drop shipping business, your 

competitive advantage won’t be your price or unique 

proprietary products.  Your competitive advantage will 

be reaching and serving your customers faster and better 

than your current competition – providing your own 

unique expertise. 

Funding Your Online Store 

The problem most entrepreneurs have with selling 

physical products is the cost. Alibaba provides plenty of 

opportunity to buy products at great margins (often a 

quarter of the retail price), but the minimums make it 

expensive to get started.  

Let’s say you found a product that costs on $13 on 

Alibaba, but you know you can sell it for $60. The 

problem is, there is a 500-piece minimum order. That’s 

$6,500 just for that one product, not counting shipping 

and handling to get in imported. On top of that, you then 

have to market the product in order to start selling it 

(we’ll talk more about marketing in the next chapter). 

Most people don’t have that kind of money laying 

around. So, what can you do? 

I have partnered with a business funding firm called 7 

Figures Funding that is a great answer to getting your 
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online store up and running. They provide unsecured 

loans of up to $250,000 to businesses at zero percent 

interest for up to 12 months. 

The best part is, this acts like a line of credit, so you can 

keep using it, paying it down, and ordering more 

inventory as you need it. After the first year, you only 

pay interest on what you are actually using, not the full 

loan amount.  

You don’t need a business plan to apply, and they 

provide loans to get your company off the ground when 

most banks won’t. 

If you are serious about creating an online shop, fill out 

the application at https://webstoresltd.com/funding. 

 

  

https://webstoresltd.com/funding
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Wholesale Sales 
If you only sell directly to the end consumer, you might 

be tempted to skip this section. I encourage you to not 

do this. The reason is that while we often think of 

wholesale orders as sales from an importer, 

manufacturer, or distributor to a reseller (such as a brick 

and mortar retail shop), wholesale sales can be to 

contractors, VIP customers, members, people attending 

special events, and others who get “special pricing.” All 

of the features and techniques I discuss are applicable to 

anyone who offers special pricing to a select group of 

customers, regardless of whether or not they are 

actually reselling your products at retail. 

Protected Categories 

We already talked about the “User Role Editor” and 

“Hide this” plugins in the WordPress section, and these 

can be used to control what content is displayed to 

select customers. Using another plugin that extends 

WooCommerce, we can create “Protected Categories” 

that are only visible to our wholesale customers. 

Wholesale Pricing 

There are several ways to create wholesale specific 

prices including through the Booster+ plugin described 

earlier, but the most flexible one I’ve found in working 

https://barn2.co.uk/ref/127/
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with hundreds of wholesale customers over the years is 

called “Advanced Dynamic Pricing.” With this you can 

create prices that are not only specific to a specific user 

role (i.e., wholesale customer), but category level 

discounts, bulk discounts, BOGO deals, and tiered 

pricing. For example, you might set up a pricing rule that 

allows for a 30% discount if the customer orders 200 or 

fewer products, a 35% discount if they order 201 to 299 

products, and a 40% discount if they order 300 or more 

products from the wholesale category, regardless of 

what the specific product is. 

 

 

https://wordpress.org/plugins/advanced-dynamic-pricing-for-woocommerce/
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Quick Order Form 

Another thing that separates wholesale customers from 
retail customers is often that they know what they want 
to buy and just want to fill out an order form. A great 
way to accomplish this is by using the “Product Table” 
plugin that allows uses to quickly and easily fill out their 
order and then add everything to the cart at one time. 

 

https://barn2.co.uk/ref/127/
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Net 30 Payments 

Using the Booster+ plugin mentioned earlier, it is 

possible to set up multiple custom payment types, such 

as Net30 or Purchase Orders and other non-credit card 

payments. You can then enable “Gateways by User 

Roles” so that only wholesale customers have access to 

these payment methods. You can actually do the same 

thing with shipping methods by users (for example, 

membership roles). 

Minimum-Maximum Quantities 

There are several ways to set minimum quantities in 

WooCommerce, but if you want to create minimum 

quantities that require specific groupings (such as you 

must order in groups of 2), the you will need a plugin 

called WooCommerce Min Max Step Control. This works 

well for requiring any minimum quantity in order to 

make a purchase. 

 

Store Locator 

If you have multiple retail outlets selling your products 

(or multiple locations of any kind that you want to show 

as a zip code finder), the most flexible plugin for doing 

this is called WP Store Locator. You can actually use this 

https://wordpress.org/plugins/woo-min-max-quantity-step-control-single/
https://wordpress.org/plugins/wp-store-locator/
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to group your locations based on categories as well, such 

as all stores that carry a specific line or all stores that are 

online only. 

Multi-Vendor Marketplace 

Ebay, Etsy, Amazon, Walmart, Faire, and others are all 

multi-vendor marketplaces. Numerous companies and 

individuals set up shop on these sites to sell their goods. 

This is actually a great way to get exposure for your 

products as these sites have huge followings. But 

wouldn’t it be cool if you could set up your own multi-

vendor marketplace and allow others to sell their 

products on your site (and you make a commission off of 

all of their sales)? 

Actually, you can do this within WooCommerce using a 
plugin called WCFM – Multi Vendor marketplace. This 
allows you to create a specialty store where pre-
approved vendors can offer their products for sale on 
your platform. 

For example, on my Cyberbase Trading Post site, scout 
leaders can sell customer neckerchief slides, hiking 
sticks, or any other craft items they have made. You 
could do the same for a pet site, jewelry site, or anything 
else. Each vendor is responsible for their own listings and 
fulfilment, you are merely providing the platform. 

https://wordpress.org/plugins/wc-multivendor-marketplace/
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Chapter 3: Your Home on the Internet 
 

You need a home on the internet, and your home should 

be something you own, not something you rent or 

something that someone can take away from you. In 

other words, you need your own website, not just a page 

on social media that can (and will) get changed on you.  

It’s great to have a large social media following or lots of 

YouTube subscribers. But the fact is, all those followers 

belong to the platform, not to you. In order for you to 

have a profitable webstore, you simply MUST have your 

own website that no one can take away from you.  

On top of that, you need your own list and a way to 

contact your list to let them know about your latest 

offerings. Without a list and without your own website, 

you are at the mercy of someone else. That is not a good 

position to be in when you are trying to make a living 

online.  

This is why I shy away from hosted solutions as well. You 

want to be in complete control of your online destiny. 

While hosted solutions can be a reasonable starting 

point, eventually you will want your own website. This is 

why I recommend WordPress.org (not WordPress.com, 

which is a hosted solution). It is why WordPress.org has 
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become the single largest platform for creating websites, 

with over 1/3 of all sites on the internet being developed 

on top of WordPress. 

WordPress is a free, open-source platform where you 

download the code and upload it to whatever hosting 

service you prefer. Because it is open-source, literally 

hundreds of thousands of people have contributed to its 

code, including numerous plugins and themes to extend 

its capability. If you think you need a feature that can 

only be found on some other platform, rest assured, 

someone has created similar functionality for 

WordPress. 

Note: There are many popular hosted solutions out there 

for all sorts of technology including Wix, Weebly, 

ClickFunnels, Teachable, Udemy, Infusionsoft, Constant 

Contact, MailChimp, Shopify, BigCommerce, and more. 

These are all quality solutions, but be aware, you don’t 

have control over them. Unlike social media, you may 

own the content and can take it with you if you decide to 

leave, but you don’t own the platform and therefore 

have limited ability to customize it to fit your needs.  

A hosted solution is like renting a condominium. You 

own everything inside your condo. You can do whatever 

you want inside. The condo association takes care of the 

water, electricity, security and structural issues. They 
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even have furnished unit options. However, you also 

have to abide by condo association rules. You are limited 

by their structure and you have to pay extra HOA fees. 

WordPress.org is a self-hosted solution. This is more like 

buying a house. You can do anything you want. There’s 

no rules or limitations. But you have to take care of 

everything (or hire someone to take care of it). It’s also 

as cheap or as expensive as you want it to be. Because of 

the flexibility, this is why I recommend you use 

WordPress.org as the backbone for creating your 

website, or home on the internet. 

Pages and Blogs 
There are two basic types of content you will be adding 

to your WordPress website: pages and blogs. Pages are 

typically those things that are static and don’t change 

very often, such as your home page, About Us, Contact 

Us, and product and services pages. Blog posts on the 

other hand are essentially news articles, which are often 

time-sensitive and appear in a news feed. 

If you have never blogged before, please do not skip this 

information! Blogs are great for search engines, keeping 

your customers informed, and for providing stories that 

make your products come to life. I highly recommend 

taking a look at Jessica Alba’s blog for her online 
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business, the Honest Company, and seeing how this 

supports her ecommerce efforts. 

Visit: https://www.honest.com/blog 

You blog posts should be informative, not a sales pitch. 

The idea is to get your readers to engage with your 

content and want to read what you have to say each 

week. However, when it is appropriate, you will want to 

provide links to either products that you sell, or to 

affiliate links (products that you promote and get paid a 

commission for). That way you can monetize your blog 

while still providing valuable information to your 

readers. 

Blog frequently – at least once a week, as this will keep 

your site current and give visitors a reason to keep 

coming back. Creating new and engaging content in the 

form of blog posts, podcasts, videos, etc. is one of the 

factors in making your website profitable. 

Themes 
How your website looks and behaves is controlled by a 

“theme”. A theme is a set of software that tells 

WordPress how to display your content. Some are simple 

and are hard-coded to perform tasks in a specified way, 

while others are extremely complex and require learning 

a whole new set of software because of their flexibility. 

https://www.honest.com/blog
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There are thousands of themes you can choose from in 

the WordPress repository that are free, and you will 

likely find one that meets your needs as a starting point. 

However, as your website and your business expand, you 

may want to look at a paid theme to obtain the exact 

look and feel you desire. My recommendation is a theme 

called “Divi.” 

The advantage of Divi really shines when you are making 

multiple websites, because you can learn a single theme, 

and create hundreds of websites, all of which look 

completely different from each other. It is extremely 

flexible with being able to add new sections and move 

them anywhere you want on the screen.  

Basically, Divi has its own editor, which happens on the 

front end of the website, rather than the backend like 

the standard WordPress editor. You can continue to use 

the standard WordPress editor if you choose (which I 

usually do for blog posts and products) but use the Divi 

front-end editor for your pages. Once you select Divi as 

your editor however, you cannot switch back to the 

standard editor for that page. 

The Divi editor breaks things up as nested objects: the 

outermost object is a section, and you can have as many 

sections on a page as desired. Withing a section are 

rows, and again you can have multiple rows per section. 
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Each row can be laid out in columns, so you might have 

one row with a single column, followed by another row 

with 3, 4 or 5 columns. Within each column, you add 

modules, such as text, images, videos, forms, etc.  

 

As you can see, this makes if very flexible for getting the 

exact layout desired for a webpage and you can get very 

creative. Divi comes with hundreds of premade layouts, 

and you can save and reuse your own as well. 
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Plugins 
Plugins are what makes WordPress so flexible and 

powerful. There are literally tens of thousands of plugins 

that can be installed to extend WordPress so that it can 

do whatever you want. These range from simple things 
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like a login redirect or an image slider to something as 

complex as a full ecommerce system (I talk more about 

WooCommerce in another chapter, but it is actually a 

plugin that works on top of WordPress). 

While plugins extend your website to all sorts of things 

beyond what WordPress does natively, they of course 

also make your site more complex. Many plugins are free 

and provide great functionality, while others are either a 

one-time payment or a subscription, both of which can 

add to the cost of your website. Since WordPress is an 

open source software, you will likely find yourself 

installing and using as many as 30 or 40 plugins. 

In order to keep your website secure and up to date, it is 

generally recommended that you update your plugins on 

a regular basis as this helps keep hackers away. 

However, because all these plugins are built by different 

companies or individuals, it is possible (even likely), that 

there will be compatibility issues between different 

themes and different plugins. I recommend that you 

always make a backup of your website prior to updating 

or installing any new plugins. 

Here are some popular plugins to consider that I teach 

you how to use in my online course. 
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Popup Maker 

Yes, popups are annoying. But when used properly, they 

can be a great way to grow your list. For example, rather 

than taking your visitor to a new page, you might want to 

trigger a popup with a form when someone clicks a 

button. Or perhaps you want to use a popup as a cross-

sell or upsell promotion when someone adds a product 

to their shopping cart.  

Another great use of popups is when someone is about 

to leave your website and they haven’t yet given you 

their email address. In this case, you could make them a 

special offer before they click off your page. This is 

known as an “exit-intent” popup. 

• WP Popup Maker 

• Exit Intent Popup   

• WooCommerce-Pro Popup Extension 

 
MailPoet 
MailPoet is a great plugin because it brings all your email 
tasks right inside of your WordPress dashboard, without 
having to visit another website. Plus, it can be setup so 
that whenever you create a new blog post, it will 
automatically send out a newsletter to all your 
subscribers without you having to create an email each 
time. I use this feature and it works wonderfully. 

https://wppopupmaker.com/
https://wppopupmaker.com/extensions/exit-intent-popups/
https://wppopupmaker.com/extensions/exit-intent-popups/
https://wppopupmaker.com/extensions/woocommerce-pro/
https://shareasale.com/r.cfm?b=1430207&u=968694&m=92146&urllink=&afftrack=
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The important thing to realize with MailPoet is that while 
free for up to 1,000 subscribers, you will want to use a 
sending service to ensure that your emails actually get 
delivers. I personally use SendGrid to do this. 
 

 
Formidable 
While there are lots of form builder plugins for 
WordPress, the most comprehensive is Formidable. With 
a few extensions, formidable can be used to collect 
payments via PayPal or Stripe (such as setting a 
registration form for an event), creating complex 
variations for a WooCommerce product that require 
calculations, registering someone on your website (great 
for creating a wholesale customer), and adding them to 
your MailPoet email list. 
 
For example, let’s say that you are creating an event that 
has several options, such as general admission and VIP 
access. Each of these has a different cost. You may also 
give people the option to buy lunch or not, which again 
affects the total. Using the calculation features, you 
determine the total, add them to your email list, send 
them a confirmation email, and have them pay for the 
event, all from a single form. Plus, you register them on 
your website as a VIP customer, which is a special role 
you defined using the “user role editor” plugin. 
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• Formidable PayPal  

• Formidable Stripe  

• Formidable Registration  

• Formidable MailPoet  
  
User Role Editor 
By default, WordPress provides user roles such as 
subscriber, editor, and administrator.  
WooCommerce adds a customer role. But it is often 
useful to add roles for members, wholesale 
customers and others that have access to certain 
pieces of content or pricing that others can’t see. 
This is where the User Role Editor plugin comes in. 
You can set up as many roles as you want and assign 
each of them different privileges. When used in 
conjunction with the “Hide This” plugin, it is easy to 
display different pages or parts of pages based upon 
the role that a user is logged in as. 
 
User Role Editor  
 
 
Hide This 
Hide this is a great little plugin that uses shortcodes 
(special tags enclosed in square brackets) to display 
certain pieces of content based on user roles. This is 

https://webstoresltd.com/docs/resources/formidable-paypal-2.04.07.zip
https://webstoresltd.com/docs/resources/Formidable%20Forms%20–%20Stripe.zip
https://webstoresltd.com/docs/resources/formidable-registration-1.11.09.zip
https://webstoresltd.com/docs/resources/Formidable%20Forms%20–%20Mailpoet%20Newsletters.zip
https://wordpress.org/plugins/user-role-editor/
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ideal for wholesale and membership sites. For 
example: 
 
[hide for="all" exclude="administrator, 
wholesale_customer"] 
 

Content that is visible to the site administrator 
and wholesale customers goes here. 

 
[/hide] 
 
Hide This 
 
WPCal.io 
Email sucks for scheduling meetings. Rather than 
searching through your calendar with a bunch of 
back and forth emails, this plugin allows you to let 
your clients schedule meetings with you based upon 
your availability and their schedule. Much like paid 
services such as Calend.ly, WPCal.io lets you set your 
availability and your customer chooses a convenient 
time slot without you having to keep asking “what 
time works for you?” 
 
It integrates with Google Calendar, so you will never 
double book again. Soon, this plugin will be 
integrated with Zoom, GoToMeeting, and Google 

https://webstoresltd.com/docs/resources/hide-this.1.1.3.zip
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Meet. As well as PayPal and Stripe for paid 
consulting sessions. 
 
The Events Calendar Pro 
If you hold lots of events, including virtual events 
such as webinars and online workshops, as well as 
live events, having a calendar on your website is a 
great idea. The Events Calendar Pro plugin is the best 
one to keep track of all your events and display them 
to your visitors.  
 
Not only can you create events with links to 
additional information, you can charge for certain 
events if you wish, add images, allow registrations, 
provide a link to Google Maps, display your events in 
list form or calendar form,, and use extensions for 
things such as creating tickets. 
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The Events Calendar Pro  
 
 
 
Business Directory 
Business Directory Plugin allows you to take any 
listings you want and build a local directory, 
directory of business providers, a real estate listings 
site, a Yellow-Pages style business directory, Yelp-like 
review sections, create a church directory, build an 
address book directory and much more. You can add 
any kind of directory with listings using Business 
Directory plugin. 
 

https://webstoresltd.com/docs/resources/The-Events-Calendar-PRO5.1.0.zip
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The nice thing about the Business directory plugin is 
that you can allow for free listings, but charge for 
premium listings using Authorize.net, PayPal and/or 
Stripe, including monthly subscriptions. Premium 
listings might include images, links, expanded 
descriptions, etc.  
 
For example, if you have a pet site, perhaps you 
provide listings by categories such as pet stores, dog 
parks, pet-friendly hotels, veterinarians, dog-walking 
services, etc. You provide a comprehensive listing of 
everything in a given area so that businesses can 
“claim” their listing, then charge for the premium 
listings. And customers can rate the businesses in 
your directory. 
 
Business Directory  

 
Paid Memberships Pro 
Membership sites are a great way to earn income from 
your website, and there are lots of memberships plugins 
available. But Paid Memberships Pro is not only the most 
complete member management plugin available for 
WordPress, it allows you to get started for free. 
 
Of course, as a membership software, it allows you to 
restrict access to members-only content (just by clicking 
a checkbox on the editor page). You can create unlimited 

https://wordpress.org/plugins/business-directory-plugin/
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membership levels with free memberships, trials, 
recurring payments and subscriptions, one-time 
payments, and integrate with Stripe, PayPal, and other 
payment gateways. 
 
When combined with the “advanced free shipping” 
plugin, you can also give your members a free shipping 
option, much like Amazon Prime. And, Paid 
Memberships Pro integrates with another popular plugin 
for monetizing your expertise, LearnPress. 
 

Paid Memberships Pro  
 
 
LearnPress 
A great way to share your knowledge as an expert and to 
make you website profitable is to create a digital online 
course using a learning management system (LMS) to 
give students access to the material you are teaching. 
Like memberships sites, you have lots of choices, but 
LearnPress also allows you to get started for free and 
they have a large number of extensions as your needs 
grow. This is the plugin I use in my online courses, 
including “Monetize Your Expertise.” 
 
Lessons might include one or more videos, written 
material and step by step instructions with images, and 
quizzes. You can specify if someone must complete one 

https://webstoresltd.com/docs/resources/paid-memberships-pro.1.8.2.2.zip
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lesson before proceeding to the next. You can even 
provide a certificate of completion at the successful 
completion of a course. 
 
Even if you don’t have your own courses to sell, you can 
easily create a Udemy or Coursera clone and allow other 
instructors (or co-instructors) to sell their courses on 
your site. It supports payments via PayPal, Stripe, and 
WooCommerce. And, as I mentioned above, it also 
integrates with Paid Memberships Pro, so that when 
someone buys a certain membership level, they also get 
access to the course or courses you specify. 
 

LearnPress  

• LearnPress – Paid Membership Pro 
Integration  

  

https://wordpress.org/plugins/learnpress/
https://webstoresltd.com/docs/resources/learnpress-paid-membership-pro-3.1.3.zip
https://webstoresltd.com/docs/resources/learnpress-paid-membership-pro-3.1.3.zip
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Chapter 4: Case Studies 
The case studies highlighted here are all projects done by 

students of my online course, “Monetize Your Expertise.” 

As you can see, at the end of the course, these 

businesses had a fully functioning webstore that they 

had built themselves and knew how to manage. They 

cover a broad spectrum of products and services. Many 

of them are now receiving orders on a regular basis.  

Use this as inspiration and motivation for creating your 

own profitable webstore. You can do this! 
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Acomo Jewelry 

 

Acomo Jewelry is a whole supplier of sterling silver 

jewelry. Prior to taking “Monetize Your Expertise” online 

course their website consisted solely of having their 

catalog as a pdf file. Their new website is now a fully 

functioning wholesale ordering site using many of the 

techniques described in this book including an online 

application form, a 3D flipbook, category restrictions, a 

quick order form, and hiding prices until logged in. 

Here is what Peter and Becky said after taking this 

course: 

“Acomo has been in business for over 20 years. So, I've 

definitely seen a lot with the business and changes in the 

industry, both good and bad, and the ups and the downs.  
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And, you know, along this ride, we've realized the importance 

of customer buying behaviors and patterns that have changed 

and the importance of having a website. 

First of all, we wanted to have our website and neither Peter or 

myself are very knowledgeable with the whole setting up of 

the website, the background, how everything works and runs 

and adding products, things of that nature.  

And so, we needed to get information in a very quick manner, 

a very quick time frame, in order to get this website up and 

running as quickly as possible.  

The course has definitely shown us everything and more than I 

ever thought was possible to do. 

The weekly classes benefited greatly to both of us with our 

jewelry business just trying to post products in a timely 

manner, especially when we're dealing with thousands of 

products at a time. 

You will learn a world of knowledge from this class. It's very 

beneficial. Greg is wonderful in the way he approaches 

everything and teaches you step by step. 

His knowledge, his and his years of experience, and he can 

answer almost any question you throw at him. 

I would give him a 10 plus-plus rating. 
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We did everything over zoom but the group interaction was 

really neat and just to see the different perspectives and 

questions that everybody brought to the table.  

I really enjoyed learning from other people as well, with their 

experiences, and, you know, they had questions that I may not 

have thought about.  

And especially we are a wholesale company, and many of the 

other attendance for the class have retail sites.  

And so, they had questions that I wouldn't have thought about 

and vice versa.  

I think the student play area was probably one of the best 

features of this class.  

It's huge. You know, it's aside from learning and listening to 

questions being answered things of that nature, you actually 

get a chance to play around with it and do a little bit of it on 

your own.  

And it's just part of the learning process, it makes it much 

easier. And you can have a website ideally at the end of it if 

you play around enough. 

I would just say this class is very, it's, it's worth your time, it's 

worth your energy.  

And if you want to have a great website, you should take this 

class because you will learn a lot of information in a very short 

amount of time. 
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And you ideally could have a website towards the end with 

some fine tuning and it's going to make everything so much 

easier in the long run and quicker for you.  

I would do it. Absolutely.”  



Greg Jameson 

 
 

 
86 

 
 

Schoenstatt 

 

Schoenstatt is an international Catholic organization that 

holds retreats and other events, plus they have an online 

store selling books and other religious goods, which you 

can now order online.  
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Here is what the Schoenstatt Sisters thought about this 

course: 

“First of all, thank you for this opportunity you gave me to take 

part in these classes. I have received more than what I 

expected. 

For me has been a great gift to know you as a person and it 

has been a very fruitful time taking the classes. I have been 

able to receive so much from your knowledge, but also from 

your capacity to teach, your patience to explain things, and 

your patience also to help to redo or recuperate things when I 

had lost them. Thank you for your selfless surrender when we, 

sisters, need help with our different websites. You have always 

been there to rescue us and helped us to transform our 

websites in something unique and beautiful. 

During the classes you really didn’t keep any secret to 

yourselves, you shared all your knowledge on how to Monetize 

our Expertise. One of my favorite classes was how to present a 

product in so many different ways and even create new 

products related to the main products. 

May the dear Lord and our Mother Thrice Admirable, Queen 

and Victress of Schoenstatt reward you in health and wisdom 

so that you can continue helping many other people. 

Thank You!”  
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Denver Coach Carol 

  

Here is what Carol thought about this course: 

“My business is simply supporting and helping healthcare 

clinicians and other professionals learn the skill set for 

resilience, preventing and treating burnout. 

I really thought it was a good class, Greg.  

It might surprise you to realize I am so not techie. I mean, I you 

know, all the gigabytes and gigglebytes and I don't know the 

difference between them.  

But I was absolutely fascinated when I learned all of the things 

that you can do. 

I was not even aware of all the different ways that you 

introduced this to and then showed us how to build in making 

some income. 
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I would consider myself kind of a special need’s learner in this 

sort of an arena.  

Personally, I like group learning because many times someone 

else will ask a question that I've never even thought of, on the 

Facebook page or in the live learning session.  

And so, I really appreciated that that there were others all over 

the map with different products and different questions.  

We had we had a good time and I actually look forward to 

getting on with the group and yourself once a week. It was it 

was a fun time. 

Whether you're a beginner or an advanced, I had every sort of 

web site manager or learner in my session, and I would highly 

recommend you take the course from Greg, because everyone 

got good support.  

On a scale of one to 10 I'd rate Greg a 15 as an instructor.”  
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Hair Growth Clinic 

 

Here are some of Glenda’s observations about the online 

course: 

“I've created a website through you with this and I'm with a 

hair growth clinic. I was wanting to be able to be able to sell 

my products.  

I have a lot of people who have to make the effort to come by 

my shop by clinic to be able to buy product.  

I have customers who live quite a distance away. And I think it 

would make it much easier for them if they could just be able 

to get online and purchase the products.  
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And so being able to have this as an option for my clients, as 

well as for new people who are interested in wanting some 

hair growth products.  

I was one of these very green people that did not even have a 

Facebook page. I had determined I didn't want anything to do 

with Facebook. I didn't want anything to do with social media.  

And when I decided to do hair growth clinic, my kids were, 

"Mom, that is the way of the world today. And if you want to 

be able to get your name out there and be able to show people 

what your business is about, you're going to have to step up to 

the plate."  

And the first thing I had to do was open a Facebook page 

which was only about eight months ago, so I never even knew 

how to do a Facebook page until then.  

So, it's all of this has been a whole new learning experience for 

me. And I knew that I could not do this by myself. I needed 

somebody that had a lot of patience, because I knew I was very 

green.  

The weekly classes have been amazing. I’ve got to tell you that 

because I'm so green, you have literally taken things step by 

step. And that's what I need.  

I'm the type of person who needs step by step instruction. And I 

probably don't catch on to things quite as quickly as a lot of 

people do maybe when it comes to this type of arena, but I can 

tell you that I sat down literally with two laptops, one with 
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your instruction on one and one where I got on to my website 

with the other.  

And I went back and forth, till I caught on to what we were 

trying to teach me how to do it. And that's how I learned. And 

I’ve got to tell you, the class has been amazing.  

Now I'm starting to understand as I'm getting further into the 

class, you'll talk about something I'm like, Oh, now I know what 

he's talking about that that makes sense to me now.  

I'd absolutely encourage others to take this class. Matter of 

fact, I've already been telling people about you, because I think 

it, it is a course, that is so educational for so many people on 

different levels.  

It's not just a beginner like me. But if I look at some of the 

people in the class that we're associating with, and they're so 

much more advanced than I am, and yet, they're still learning a 

lot from it.  

So, it's a class that can definitely people can learn from on 

many levels and with different careers too. 

You will literally, when somebody asks you a question, you will 

stop the class and go back to where we need to go.  

So, you can show us to make sure we understand, that's where 

we need to go to, you'll take us back to the WooCommerce or 

wherever we need to go.  
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To be able to understand the basics of where we need to get 

to. So, you don't mind taking the extra time.  

And Matter of fact, one of the classes ran Gosh, I want to say 

15 to 20 minutes over a couple of them actually, just so you 

can make sure you can fit in everything we need to do and 

learn.  

You don't just cut it off. And I've appreciated how thorough you 

have been to take the extra time to spend with us. 

With the Webstores University you've taken the time to break 

it down by topic. And it'll say eight minutes for that, or 

whatever it is, and I've had to go back and reference those.  

I can be able to go to exactly what you highlighted as and it 

goes generally right to exactly what I'm wanting to do, and do 

it in a matter of a few minutes.  

I feel like you're also down to earth you don't talk like above 

me with technology.  

And that was probably some of my biggest fear going into this 

because I remember when you talk to me about taking this 

class, I remember saying, Greg, am I even going to know what 

I'm doing? Am I going to be able to understand this and even 

comprehend it or am I just going to be lost? And I haven't felt 

that way at all. I feel for as little as I know about technology, 

I've been able to actually understand it only because you've 

brought it down to a level that's been very good for me.”  
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Son Beverage 

 

A few comments from Elizabeth after taking my online 

course: 

“We are a family owned beverage company. We've been 

around since 1945. And so, this year we're actually celebrating 

75 years.  

And one thing about us is we are primarily business to 

business.  

So, a lot of our beverages are being sold into other businesses 

and then they are selling it.  
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So, we do not sell to the public. And that's one thing that has 

been I guess, a hurdle for our company that we come through 

COVID needed to work through.  

 We realized that we're depending on other businesses to sell 

our products and with an event like COVID-19 we need to be 

able to sell our products and not rely on others to just sell our 

products because if those businesses were to shut down then 

ultimately that reflects that affects us in return and we won't 

be able to, to sell either.  

So, if we can sell online through our website, then people can 

come and order our snow cone stirrups or order our Margarita 

mix and that they're able to order directly from us instead of 

relying on others. 

I wanted to learn how to handle the back end of our website. I 

have some familiarity from classes I've taken before in the 

past.  

And even going to college I kind of had an idea. I did a digital 

marketing class and so I kind of knew a little bit about 

WordPress.  

But this class has allowed me to dive deep. And to learn how to 

add WooCommerce as a plugin, so we're able to go in and sell 

our products. 

The most recent class that we took was very informative about 

search engine optimization and how to find the right keywords 

or longtail keywords.  
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I didn't even know about long tailed keywords. So that was 

something very insightful. 

And then also, the benefits of having a video on YouTube to 

help your Google rankings. That's something that I didn't know 

about as well. 

Since my background is in marketing, I feel like this has also 

allowed me to dive deeper in my career.  

And so, actually after the class about the SEO and how to rank 

higher in Google, I was texting the owners of the company, 

because I was very excited learning that for the class, and I was 

telling them how excited I was.  

And I felt like I was able to grow within my career as well. 

Great. 

It’s really hands on and I feel like the way that you walk 

through everything is very helpful.  

I don't feel like it's over our head, but you pretty much bring it 

down to our level to show us step by step how to do 

everything.  

And then I like that there are video replays. So, I can watch the 

class live and see the questions and interact with others.  

But then I can also go back later and re-watch it and take notes 

or pick up on anything that I might have missed before.  
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So, I really like the hands-on instruction and that we can do a 

live class, and then go back and watch it as well. 

I mean, truthfully, I really don't think you could help us 

anymore with a process and how you go ever over everything 

step by step by step, because it's something that you need to 

be able to visualize and see.  

And by doing it through zoom, we're able to do that you 

answer all of our questions.  

It's kind of chaotic with having kids home. And you're very 

responsive with email and quick to respond back to my 

questions.  

I would highly recommend for anyone to take the course that 

wants to know how to do their website on their own.  

I think that it's a useful tool to be able to know how to do your 

website, instead of having to rely on someone else to do it for 

you all the time, such as creating blog posts and being able to 

have fresh and new content, you don't want to always have to 

outsource that and pay someone else to do that.  

But if you can do that yourself, then that's great. And through 

this course, you teach us step by step how to do that.  

For anyone that wants to familiarize themselves with how to 

do a website, I would highly recommend they take this course.” 
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Krayton Travel 

 

Mitch’s insights after taking my online course: 

“My name is Mitch Krayton. I am the owner of Krayton travel. I 

have been traveling the world now for more than four decades.  

And it's my honor to help people plan, a cruise vacation of a 

lifetime. And I've been doing this with word of mouth.  

But because of my knowing Greg and his expertise, I've been 

able to reach out using internet and social media platforms to 
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broaden my reach to increase my business size and reach the 

people that I want to reach.  

I've had experience with Greg in helping me with some of my 

social media campaigns and helping me with learning a bit 

about how to use the internet tools for web. I grew to 

appreciate the fact that you're a candid guy, that you're a 

knowledgeable guy. And the work that you do is effective.  

So, I decided when you offered this class, it obviously was well 

thought out and was going to include details you couldn't do in 

an informal setting.  

And I was kind of surprised when you offered not only the live 

presentation, but the library of all the recording archives in 

digestible segments, you can go back and review it and be able 

to use it on an ongoing basis.  

I was trying to wrap my arms again around building a website, 

because in the past, I have hired others and I've built 

templated websites. The templated websites look like 

everybody else's websites and they did not focus on my market 

intention.  

And I was looking for other templates for market intention that 

I have, which is more consultative than transaction based. And 

I couldn't find it.  

So, I was saying, well, alright, maybe there are resources 

where I can build a page that is more my personality, my 
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business ethic, and, and focus on the things that would matter 

to my traveling clients.  

And I didn't, I learned that the tools that are available are not 

only affordable, but they're very versatile. It gave me hope that 

I could do this as a mortal individual who is not a full-time 

programmer. I really love travel and I'd rather be on a on a ship 

somewhere in the world.  

But you know, it has to be done and I have to become a net 

citizen. And so, things like websites and email campaigns and 

using social media for advertising and marketing and getting 

people to come to my site, who are the right people, targeting 

them to come to landing pages and making available offerings 

to them, that would be worthwhile.  

I knew I wanted to do that. I just didn't think it was in my 

power. And I believe that I have those tools now. And I have 

those resources.  

Be sure to set aside time and have no distractions and take a 

lot of notes. And you're offering a place where you can do trial 

and error and it doesn't cost any more. Go online and 

experiment. There's no harm in trying and failing and, you 

know, learn all the options that you can. Make the same 

commitment to this as you would any other university course 

or continuing education course in your profession. And take it 

seriously. Because if you do, it's clear the beginning, middle 

and end of each of these projects, and you've laid it out in 
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English. So, I will tell you no propeller needed. You can 

understand this.  

When we were doing some social media campaigns, we were 

talking about split testing and so forth. And you were using 

your wisdom to say, well you should try this, try that, see what 

comes up. And against all odds, I was promoting an event. And 

everybody said, well, you'd be lucky to get 20 or 30 people and 

we had 300 people show up. So, I have to say, your 

methodology is on target.  

As far as this course is concerned, you were answering 

questions and we got into the course and people would ask a 

question, you would go, well, let's find out. And to me the skill 

of anybody with expertise, is willing to say, Oh, I don't know 

the answer to that question, but let's go find the answer 

together. And for me, that is, that's what a cohort would be: a 

professional talking to professionals. And you did that with 

ease and never resisted.  

And, you know, if it was something new for you, you could see 

you're excited to learn about it too. But we all were learning 

together and I think that is something that is not in a 

programmed pre-recorded modular fashion. It's very much 

interactive with the people that are there. And you knew 

everybody and you knew each business. You knew what our 

intentions were.  

I really think having access to the resource page, and you're 

letting us have access to it for a year, I think is very generous of 
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you. Because this is not something that you can take, you 

know, it's sort of like a cooking, you can take five ingredients 

and put it in a bowl and you can say, I've made something, but 

have you mastered cooking? No. So you've basically defined all 

the ingredients. And now it's up to us to come up with the 

recipe that makes sense. So that means having all those basic 

resources up there to explain each one of these plugin tools 

and, and the whys in the house. That gives me reference 

material as I now go back and put all my energy into building a 

site that is tailored to me and tailored to my client base.  

I thought the questions from the other people were wonderful. 

And I felt that some of the examples that were brought up by 

others didn't occur to me. So, it worked like a master's level 

cohort which was really nice. 

I've taken many of marketing course. And I've had your 

guidance in the past. So, it was consistent to hear your 

message hadn't varied and I've read your books.  

You've made this all come together.  What you've done is 

you've taken what I call a web page that is just basically 

unchanging. And I've referred to that as a billboard in the 

middle of the ocean. You're lucky if somebody can find it once, 

but why would they want to find it twice. You're saying keep it 

engaging, keep changing, keep it updated, keep giving reasons 

to come back. And I knew that in my heart. I wanted to do 

that. But I didn't know how. You've provided me those tools to 

let that happen. That gives me a sense of empowerment.” 
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Primal Health & Yoga 

 

Megan’s observations about my course: 

“I was a total novice in website building when the class began. 

And by the end, I have created a basic website.  

And now I feel confident I have the skills to navigate basic 

WordPress building tools moving forward.  

Greg's knowledge and expertise on class content was very clear 

from day one.  

There are many varying levels of experience among the class 

student roster, and Greg was able to individualize the content 

to meet each of our needs.  

I felt supported by Greg and never felt like I couldn't ask even 

the most basic of questions.  
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He made me comfortable asking clarification on any content 

that I needed more hand holding on.  

Some of the participants had way more basic knowledge, and 

Greg was able to answer and guide them on more advanced 

techniques in website building.  

Another thing I really appreciated was Greg's availability 

outside of class.  

He responds to emails and has an open schedule for 

appointments as necessary to clarify topics from class or to 

support individual questions.  

I came out of this class able to maneuver around the 

WordPress building site as an admin and to create a solid basic 

website.  

I highly recommend any of Greg's classes and I'm looking 

forward to taking one of his next classes he's offering.  

He seems to stay very current and shift course content to 

provide relevant options and creates content and education 

surrounding the current online business climates.  

He holds a not only has a breath of information, but is a kind 

person and understanding educator and is knowledgeable in 

both his content and delivery.  

Any class Greg offers is sure to help you become more 

successful. I know it helped me.”  
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Bohtri 

 

Bohtri is a distributor of bathroom products located in 

Guayaquil, Ecuador. Prior to taking my online course, 

they had a brochure-style informational only site. 

However, they wanted to be able to sell their products 

online. Xavier, the owner, took my online course and 

developed his own webstore where they can now sell 

their products online, which is a huge deal because of 

the coronavirus shutdowns. 
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The Next Step 
I have provided you with a lot of ideas on how you can 

take your website and turn it into a profitable webstore, 

not just an informational site or online brochure. Are you 

ready to actually make this happen? Would you like me 

to walk you through implementing these ideas for your 

business with step-by-step instructions? 

Twice each year I offer an online course by the same 

title, Monetize Your Expertise, where we do exactly that. 

This is a live class where we meet each week and work 

together. In fact, the class includes a student “play area” 

which allows you to experiment with each of these ideas 

as you implement them for your business. By the end of 

the course, you actually walk away with a fully 

functioning website that you know how to manage and 

maintain, all while growing your income from wherever 

you choose! 

Of course, there are hundreds of pre-recorded lessons as 

well, as I use all of the techniques discussed in this short 

book myself. You get one-on-one coaching calls with me, 

the pre-recorded lessons, a private Facebook group, 

resource links, interaction with other students, a 

workbook, and more. All for a fraction of the cost that 

you would pay for a custom website – and you will be 

able to start making money right away. 
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Basically, you have three choices: 

 
1. You can attempt to do everything yourself. 

Certainly there is enough to get you started on 

your own journey of creating a profitable 

webstore with the information I’ve covered. 

Many people enjoy the challenge of learning on 

their own. And while this will take more time 

and you may not achieve the results you are 

looking for; it is a viable option for some DIY 

types. If that is you, I’m glad you learned what 

you needed and I’d appreciate a positive review 

on Amazon! 

 
2. You can hire someone like me to build your 

webstore. 

You learned enough in this book to know that 

you require the help of a professional webstore 

designer, but don’t have the time or skills to 

tackle this project on your own. But you now 

know the questions you need to ask and have 

enough knowledge to hire the right person. If 

you happen to choose me, I’d love to talk with 

you.  
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3. You can register for “Monetize Your Expertise” 

online course. 

For most people like you, this is your BEST 

option. When you do this, you WILL walk away 

with a functioning website capable of finally 

making your money online. If this is you, please 

visit TheProfitableWebstore.com to register or 

get on the wait list today. 

 

  

file:///C:/Users/greg/Documents/CADvisor/ebook/TheProfitableWebstore.com
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Frequently Asked Questions 
 

How often do you hold your online courses? 

Monetize Your Expertise course is held twice a year, once 

in the spring and once in the fall. 

Can I sign up and do this as a self-paced course 

whenever? 

I have several evergreen courses which are available 

through WebStoresUniversity.com. However, Monetize 

Your Expertise is taught live. All the classes are recorded 

and you have complete access to the entire library of 

replays, pre-recorded materials, and resources for one 

full year after taking the live course. We have found that 

you learn more by participating in a live course than by 

just watching an evergreen class. 

You can of course signup for our wait-list at any time, 

and you will be contacted when the next class begins. 

How long is the course? 

The Monetize Your Expertise course is a series consisting 

of 3 parts: WordPress, WooCommerce, and Internet 

Marketing. Each part of the course is 4 weeks long. 
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Can I take just one part of the course? 

Sure, if you only want to take Internet Marketing for 

example, that is possible. But you will realize both a cost 

savings and a learning benefit from participating in the 

entire series. 

What else is included in the course? 

In addition to the live weekly classes, you will have 

access to a private Facebook group, email and phone 

support with me, a student “play area” to experiment 

with the things you are learning (and you can take this 

with you at the end of the course as a fully functioning 

website), resources, workbooks, pre-recorded library of 

lessons, and more. My goal is to overdeliver on the value 

you receive from this course. 

Can I bring a partner with me? 

Up to 2 people from the same company can participate 

in the live course for the same low price. 

What if I just want you to build my webstore for me? 

My company, WebStoresLtd.com provides website 

design and internet marketing services and we would be 

happy to talk with you. Even if you have us of someone 

else build your website, I strongly believe you will get a 
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significant amount of value from taking the online course 

and you are encouraged to do so.  
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Author Bio 
Greg Jameson has been at the forefront of digital commerce 
since the start and brings 30+ years of web development and 
e-commerce mastery. Greg has a history of bringing the 
technical, leadership, and communication skills to large 
organizations like Chase Paymentech, Ball Aerospace and Los 
Alamos Labs. As the President of WebStores Ltd., he is now 
focusing this expertise on businesses that need a profitable 
web presence.  
 
Greg Jameson is often referred to as an internet pioneer. He 
has been called “America’s leading expert on marketing like 
Amazon.” The #1 best-selling author of multiple books, he is a 
sought-after consultant and speaker whose goal is to make 
you successful on the internet. He has awards for international 
developer of the year, Colorado Small Business of the Year and 
listed on the INC 500 of fastest growing companies in America.  
 
Greg is the father of four grown children. He lives with his 
wife, Jill in the beautiful state of Colorado.  
 
For speaking engagements or business consulting, contact 
Greg at 877-924-1414 or  
greg@gregjameson.com.   
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Don’t Forget to Book Your Free Strategy Call 

To get you started on your path to a profitable webstore, 

I am giving you a 15-minute no-obligation strategy call. 

This call is about you and your business. 

 

Simply visit 

TheProfitableWebStore.com 
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A SMALL FAVOR 

Thank you for reading Monetize Your Expertise. I am 

positive that if you follow what I’ve written, you will be 

on you way to monetizing your expertise, even while 

working from home. When you do, please send me a link 

to your website so I can show it off! 

I have a small, quick favor to ask. Would you mind taking 

a minute or two and leaving an honest review for this 

book on Amazon? Reviews are the BEST way to help 

others purchase this book, and I check all my reviews 

looking for helpful feedback. 

If you have any questions or run into challenges or run 

into some challenges or if you would just like to tell me 

what you think about Monetize Your Expertise, shoot me 

an email at Greg@Webstoresltd.com. I’d love to hear 

from you! 

mailto:Greg@Webstoresltd.com

